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1. SYSTEM OVERVIEW

An AUTONOUMOUS MATRIX MARKETING SYSTEM© is the ultimate learning machine, which

actually programs itself and trains itself without data-links to bank or auction servers, without expense,

cookies, or any invasive technology. Rather, it parses, purifies, and collates text of webpages to unify

and guarantee accuracy of vital information:

In this example of 2017 Corvette LT1 currently at SmartAuction©, 392 vital facts are collected and

collated from visiting 3 webpages and clicking 5 buttons.

This  includes all  vehicle logistics,  price,  value,  images,  and availability information as well  as all

finance, lease, residual, seller, lessor, motor carriers, and employee information:



Anyone with rudimentary computer skills who can follow a basic outline can be profitable with the

AMP (AdMakerPro©) after about 9-hours of remote setup and training. This procedure usually takes

less than 3 minutes, but may take longer the first time around on an antique, or an exotic, that has little

historic data. 

The AMP, is  a  back-end tool,  not  available  to  consumers,  usually operated by a  remote  Research

Analyst under the supervision of a remote Senior Analyst, both employed by a Virtual Fleet & Lease

Office© performing service independently, for ESP,  a bank, dealership, making a consumer quote, or

starting a online campaign:



Automatically an array of 12 planned-response advertisements, 15 Seek 'n Sell Sales Missions©, a

Virtual Auto Salesman©, an Auto Lease Auctions Listing©, 18 interactive consumer reports©, and all

online sales forms and contracts are prepared and ready for placement.

A  very  simple  example  of  string-math  technology  is  Manheim's  name,  “2017  CHEVROLET

CORVETTE 2D COUPE 1LT”, is “Chevrolet Corvette Stingray 2 Door Coupe RWD 1LT [6.2]”

to  SmartAuction®;  “Chevrolet  Corvette  Base  2D Coupe”  to  Black Book;  and  “CHEVROLET

Corvette Coupe 2D 1LT” to NADA. A consumer or salesperson may call the same car a “Vette” or

“Chevy” in common speak, email or text. The ESP system melds all names of all objects, entities and

their numeric ID's into one record with a unique vehicle identification code (VIC) with the employee

number, lender, dealer, vendor, and auction ID's attached, so the record can be accessed by any nomme.

String-math technology is ultimately important to identify nomenclature, thoughts, values, and payroll

when numeric identifiers are not available like in the beginning, at the point-of-sale, and down the road

when the client is ready to trade or the vehicle needs service. 

The matrix is a database of these arrays for the system to draw sales information from; and more

important, for shoppers to enter information into when they interact with a marketplace. In our case, the

front and back-ends of the matrix are constantly updated automatically. Our system© programs itself

when the model year or calendar year changes and when a new make, model, or body-style (trim) is

added. This example is part of the Request For Quotation Form (R4Q©):

Ultra-high-technology and impenetrable protection enable the general public to enter new data, which

saves  literally millions  of dollars  per  year  in  program maintenance.  In  example,  if  the user  enters

“Kick-Azz Camaro” (or worse), the ESP anti-profanity module returns “Camaro”. 

The AMP© is the central controller of each vehicle by VIN. No two employees can enter the same VIN

or access the consumers who visit the ads and promotions made by the AMP. This ensures the Analysts

“own” the online real estate, control the vehicle, and every shopper who spins off of any ESP program:



You are invited to an online meeting to review and interact with these CIP's and the AMP©, which you may record and

distribute within your company.  Please contact us to set up a convenient time, corp@esptech.world.  

mailto:corp@esptech.world


 2.  REAL-TIME RESIDUAL VALUE CALCULATORS

Automotive  residual  values  are  the  most  important  variable  in  the  US  economy.  ALG  residual

guidebooks are obsolete, a considerable expense, and the greater cause of every bankruptcy in the auto

lease industry. Historically, every residual written is wrong, which causes distress and massive work

and more expense at lease termination.  Tsunamis of high-priced lease-return vehicles are flooding

American auctions again. Worst of all, static residual values limit leasing even if they are right... 

No, actually the absolute “worse-of-all” is errant residual values run off the best auto-lease financiers

worldwide.

ESP has incorporated real-time residual value calculators into its systems© to eliminate these problems

and costs. Our mathematical approach is different and better:

• First, our systems determine the average annual mileage for the model from the vast MMR

history. Corvette's are driven an average  of 5,200 miles per year; Chevy Tahoe drivers average

18,300 MPY in example.

• Second, the system establishes a standard rate of depreciation per month, at the average miles,

within the model and specific body-style. Using historic auction data to calculate the residual

for a 4 year lease on a 2017 Corvette Coupe is inordinate because the Stingray (C7) production

started in 2014; An accurate SRD is established by auction reports showing the actual monthly

depreciation between a 2018 and a 2016 LT1 driven average miles is $75, and 20 cents is the

cost per mile over average.

• Third, in addition to equipment, odometer, and typical value-indicators, great consideration is

given to model-year-age, calendar-year-age, season, and condition grade at time of delivery.

• Fourth, standard fees for initial costs like RVI, GAPP, conventional remarketing, and others

along with a safety margin are charged to the residual value instead of the admin-fee or the

lease-fee revenue.



• Fifth, Keeping in mind residual equity belongs to the lessee-consumer, and residual deficit is

the responsibility of the lessor in a closed-end lease, the initial SRD for this, and every, Corvette

Coupe LT1 driven average miles per year (5,000) is established at $150 per month.

• Advertised  lease  payments  are  made  at  the  average  mileage  for  that  model,  which  is

harmonious with most consumers. We chose a 42 month term to bring the Corvette back in the

higher sales time of the summer, before it is one model-year-older. See auction listing©.

• Residual  values  are  constantly  recalculated  as  consumers,  or  sales  agents,  interact  online.

Mileage is the single biggest factor, but residual deductions are also made for smokers, garaging

habits, terrain, weather, and local area road conditions.

ESP Tech World Corp guarantees its residual value calculations on every transaction by placing ESP

corporate securities in an escrow account with Continental Stock & Transfer Company. In addition to

conventional lease securities, more viable than usual recourse loan remedies,  the “praetorian style”

escrow agreement allows the lease financier to withdraw equity instantly if a default occurs and hold it

until the problem is rectified and the cost of the problem is repaid.

ESP's RTR technology can create an accurate residual value on any motor-vehicle of any age, which

greatly expands the market and available lease inventory without risk. Longer lease-terms and monthly

increments have a profound positive effect on sales-profit, monthly lease income, and greatly reduces

remarketing costs while allowing for fair,  equal-term comparisons to simple-interest loan payments

online. New commerce of considerable proportion can be generated in specialty manufacturing and

vehicle restoration industries. For example:

The residual is based on the finished restoration. The cap-cost includes direct payments for the restoration.

You are invited to an online meeting to discuss ESP's RTR Calculators, Guarantees & the AMP©, which you may record and

distribute within  your company*.  Please contact us to set up a convenient time, corp@esptech.world.

mailto:corp@esptech.world


3. INTERACTIVE AUTO LEASE AUCTIONS WITH FULL SERVICES

“You can do anything at our 3-way-bidding Auto Lease Auction from the comfort of your computer

console. You can do many things you cannot do in a brick & mortar store or any other web site. Right

here, right now: 

• check out specific vehicles in the wholesale auction inventories; 

• locate your dream-car or company fleet; 

• sell/trade/dispose of your current vehicle; 

• compare lease, finance & cash purchase based on your driver profile; 

• get expert help from a certified auto financial adviser; 

• consider upcoming maintenance/driving costs on pre-owned vehicles; 

• order the vehicle of your choice and have it delivered to you, and much more. 

What you will NOT find here is any hassle. We have no sign-up or processing fees, page-advertising,

data miners, hidden charges, no adware, pop-ups, trickery, or even cookies... just the facts so you can

make intelligent decisions on the single-most expensive item in life – your auto transportation.” 

Full services include the forms and procedures to purchase, lease or finance a vehicle under all laws

and all (§ 303) FDIC Bank rules. Ally Financial has the perfect network for this, SmartCash®, and

SmartAuction® is  the best  ever  auction in  history.  ESP Platform© operators will  be Ally enabled

customers. 

The  crown  jewel  is  the  Virtual  Auto  Salesman© so  consumers  can  sell  themselves  online  while

research and senior analysts from the Virtual Fleet & Lease Office© oversee their activity:





All three quotations are personalized when a driver's profile is attached. When the prospect makes

changes all three quotations, and their disclosure pages, are equally affected. For instance if a test bid

of $365 per month for 42 months with $0 down is entered for a lease, the cash purchase price drops to

$39,945, and the down payment and finance payment are adjusted accordingly ($6,878 & $685 x 60

mo).  In addition to the tabs, the sidebar of 18 reports are also personalized:

The Virtual Auto Salesman© contains an array of forms for buyers, sellers, dealers, lenders, vendors,

auctions, remarketers, trade-ins, et cetera. 



Virtual meets reality at AutoLeaseAuctions.com. ALA is is the hub of multilateral negotiations and the

center  of  commerce after  all  the information is  collected into the matrix.  Although 11-times more

complicated than NVL, a used vehicle lease is just an exchange of information like any other sale. 

Since  parties  never  meet  in  person  and  we  seldom see  the  sold  vehicle,  Every  party  is  given  a

CarQueue©. This technology replaces the showroom, closing booth, sales desk, and finance office:



 Car  Queues© are very efficient  and harmonious because information is  deposited back and forth

without interrupting the parties. This is the adminQ©, main control console:

When information is deposited. or read, or feedback is given, notifications are sent to the parties. Vital

statistics (v.Stat©) arrive via email, text, automatic phone message to the operators. Every driver is

given  name@autoleaseauction.com email, an extension on (800) 339-6989, and a high-end webinar

port through Ring/Central beside Chat and usual communication devices. Online meetings are better,

faster, safer, recorded, and more legally binding than showroom sales and leases:



v.Stats© let staff know when the client is online viewing their offer so they know when to call. The

ESP Matrix Marketing System© provides the information so the employee know how to best help the

client and complete the sale, lease or finance agreement. Compliance for procurement, payroll, and

funding is met simultaneously, which is another great saver of money and time for the shaeholders.

Special communication devices include two-way, inline/on-page messaging visible only to the intended

recipient even if  they are not  logged in.  The message has a  reply button,  which starts  a chat.  An

example of use would be an employee in a position of trust who is required to update/verify their

employment application information after a residential move; or a shopper who requested info, but has

not read the quotation in their Q.

And  QcommLog©  is  a  multilateral  communication  device  of  significant  importance  for  multiple

reasons. QcommLog© is a blog/chat device in every working page attached to supervisors on one end,

clients on the other, lenders, vendors, and auction personnel in their respective Q's. All communique is

recorded within the transaction, which makes it easy to switch workers and maintain continuity:



The  example  above  is  the  bottom  of  a  mock  Q4R  Worksheet  with  instructions  to  the  analysts.

QCommLogs© are the solution for the age-old problems of employee turnover identified industry-wide

and in the Ally Academy®:

It is a disservice to you, the ESP shareholders, and potential investors to paraphrase the power of the

ESP leasing systems©. Therefore, we have entered listings on a range of SmartAuction® vehicles and

one 1966 Corvette Stingray from Manheim* for your review. The minimum bid payments include 3-

times the average profit (EBITDA) on a used car according to the latest NADA report: 

There is  zero ($0) down payment on  these leases.   The term and annual  mileage allowances  are

staggered to the averages for each model as discussed above in the Real-Time Residual Calculators

section. The ignorant myth that new vehicle leasing cost less than UVL is disproved by any of these

structures – even at the “lease-it-now” payment. If you are not offering UVL, you are not offering the

Minimum Bid Floor (hidden) Lease-It-Now
2019 Aston Martin DBS Coupe Superleggera $1,585.00 $1,668.00 $1,916.00
2017 Audi A8 4 Door Sedan AWD Sport $514.00 $546.00 $581.00
2016 BMW 3 series 4 Door Sedan RWD 340i $319.00 $350.00 $382.00
2017 Cadillac Escalade 4WD Premium Luxury $526.00 $551.00 $606.00
2019 Chevrolet Impala 4 Door Sedan LT $150.00 $173.00 $189.00
2017 Chevrolet Corvette Stingray Coupe $333.00 $367.00 $384.00
2016 Chevrolet Silverado 1500 Crew Cab LTZ $379.00 $410.00 $433.00
1966 Chevrolet Corvette Stingray Conv LT2* $371.00 $411.00 $473.00
2016 Ford F-150 4 Dr SuperCab XLT FX4 $233.00 $264.00 $293.00
2017 GMC Savana 3 Dr Cargo Van 2500 $231.00 $262.00 $295.00
2016 Honda Civic 4 Door Sedan FWD EX $154.00 $186.00 $213.00
2018 Jeep Wrangler Unlimited 4 Dr Rubicon $286.00 $302.00 $345.00
2018 Lincoln Continental Sedan Premiere $230.00 $277.00 $308.00
2015 Maserati Quattroporte GTS $491.00 $526.00 $540.00
2016 Mercedes-Benz G-Class G 63 AMG $867.00 $908.00 $949.00
2004 Pontiac GTO 2 Door Coupe $117.00 $129.00 $141.00
2018 Toyota Camry 4 Door Sedan FWD $151.00 $163.00 $176.00
2017 Toyota Tacoma 4 Dr Double Cab Long WB $139.00 $179.00 $199.00

SmartAuction® Vehicle Description



lowest cost for private transportation.

www.autoleaseauctions.com 

We suggest visiting ALA to peruse the SmartAuction® inventory leases. You may enter a mock profile

and work with the numbers as a shopper. You may submit a request for quotation on up to 5 vehicles.

Contact us for an online meeting to process you request as a demonstration of ESP's back-end systems,

which you can record and distribute among yourselves. Email to corp@esptech.world or Call 317 663-

9000 east, or 408 300-5900 west.

The web sites linked to this doc are guaranteed safe to visit by every national authority, over 4,500 commercial hosts, 120+ universities

worldwide, and the Polar Bear Group among others. If your company has a moratorium on visiting new sites for security concerns,

please visit our domains on a mobile device or otherwise get clearance so you do not miss this lifetime opportunity.

mailto:corp@esptech.world
http://www.autoleaseauctions.com/


4. VIRTUAL FLEET & LEASE OFFICES©

The road to a virtual sale is  defined by ESP within VFLO© after working with Bob Butterworth,

Attorney General of Florida, in 1994 on what is now the Millennium Digital Commerce Act (ESIGN,

Pub.L. 106–229, 114 Stat. 464, enacted June 30, 2000, 15 U.S.C. ch. 96); and working in 1996 with

Janet Reno on what is now Courts.gov under the Mike Love Doctrine:

“Dealership  sales  departments  are  finely-tuned  mechanisms.  Auto  sales  drive  the  US  economy

according to the US Department of Commerce. The amount-finance last year ($1.75 trillion) was equal

to 8.54% of the entire US GDP for last year; and was greater than the GDP of 187 of the 195 countries

in the world. This makes licensed auto dealers and their staffs of professional auto salespersons the

most important people to the entire global ecosystem. Their fleet & lease offices regularly post greater

net revenue and more volume than any other department including parts, service, and body shop. The

most lucrative FLO transactions by far are orthodox leases of pre-owned professional, commercial,

municipal, household, and individual vehicles because: 

• pre-owned vehicle leasing is the absolute lowest cost of private transportation,



• the profit margin is above average, but only a negligible fraction of the consumer savings,

• fair pre-owned leasing enables massive short-cycle repeat business for multiple profits,

• pre-owned lessees refer hundreds of friends, family members, and co-workers, 

• pre-owned lease promotions generate a larger volume of auto sales and loan contracts,

• the available inventory of qualified, leaseable vehicles w/ full guarantee is 5-times greater than
ever before,

• the gravy-market for pre-owned leasing is twice as big as the markets for new-vehicle and
used-car sales combined,

• and, there is little-to-no competition for the entire pre-owned motor-vehicle lease arena.

So, why are we here? Historically, pre-owned orthodox lease transactions are far too complex and

time-consuming  to  perform  successfully  in  the  retail  showroom  atmosphere.  In  addition  to  our

Showroom Leasing Systems© for new and used vehicles, ESP Inc created the enterprise Virtual Fleet

& Lease Office© as a business opportunity for  individuals  to have their  own independent  leasing

company, retail dealership, and/or fulfill the needs of existing dealerships and banks as a professional

outside sales source for a fair split of the profit created. Right now, most individuals can get a VFLO©

with all its peripherals including essential software©, licenses, materials, training, and support, without

an initial or monthly cost. What could be better than that?”

180° from conventional dealerships who mass advertise, which requires a myriad of salespersons and

support personnel to receive, collate, and dunk a low percentage of shoppers, VFLO© employees go

after high-yield targets and low-hanging fruit with ultra-high-technology. 



They build a life-long lasting short-cycle repeat business portfolio. Within that premise, consumer cost

drops significantly, while fair and abundant profits are earned in less time with no hassle. The portfolio

grows exponentially without the costs of advertising. Flat commissions are paid online as soon as the

task is completed. Sellers' benefits of great paying employment are Ally's benefits.

VFLO© employees earn as they learn on live accounts and real vehicles. Section IV dictates earnings

for the NetWorkForce™ which starts about 9-hours into initial training. The auto lease business is huge

so the curricula includes on-the-job-training for 44-related positions if a student wants to go that far.

See  Extemplar.org→.edu for complete information. Exemplar University, a brand-new, old-school of

higher education, can be an excellent addition to any organization and an additional profit center... A

watershed, a boon, and an example to the nation of how providing education without tuition earns the

highest return of revenue and wealth.

VFLO©'s create 1,000's of lucrative jobs for worthy people who need to work from a home office, and

100,000's of  UVL's for dealers who cannot possibly obtain, or maintain, that business any other way.

VFLO©'s are the only real channel for America to vent tsunamis of lease-return vehicles flooding our

markets. VFLO©'s are enterprise entities, easily franchise-able, leaseable equipment, with their own

corporate securities, royalties, and assets. VFLO©'s are complete with high-tech employment offices,

dealer participation agreements, delivery-agent contracts, et cetera.

Within the provisions agreement ESP wishes to establish with FDIC Banks, distributing VFLO©'s and

Showroom Selling System© can be a weighty source of additional revenue and equipment lease debt-

securities. Operating one large wholly owned VFLO© is also discussed in the business plan.

www.vflo.world 

Please visit and review the Virtual Fleet & Lease Office© for a full understanding. You  do not have to

turn on all the lights to see the titanic advantages. Section III contains an interactive FAQ and personal

web meeting portal or contact us for an online meeting to review the VFLO© web site together, which

you can record and distribute within your company*. Email to corp@esptech.world or Call 317 663-

9000 east, or 408 300-5900 west.

The web sites linked to this doc are guaranteed safe to visit by every national authority, over 4,500 commercial hosts, 120+ universities

worldwide, and the Polar Bear Group lately among others. If your company has a moratorium on visiting new sites for security concerns,

please visit our domains on a mobile device or otherwise get clearance so you do not miss this lifetime opportunity.

mailto:corp@esptech.world
http://www.vflo.world/
http://extemplar.org/


 5.      SELF-FUNDED DEPLOYMENT MECHANISM

180° from usual lease-lender startup programs where millions of dollars are required to establish the

network and materials prior to turning a lick, the ESP deployment plan costs nothing and earns millions

during the startup. 

Of  course, essential technology© and efficient procedures are the foundation for this statement. Vast

pools of inventory are readily available due to the return of contrived NVL's. Ample self-funding, and

attracting outside funding sources, is discussed below, section 9. In addition, the ESP domino training

program ignites growth and maintenance of a trusted online workforce in parallel to sales, customer

needs,  repeat-business,  and  remarketing.  The  NetWorkForce™ can  grow to  any size.  It  costs  the

company (or bank) nothing because the remote staff is paid full wages while their learn our craft.

Briefly,  a certified ESP Auto Financial Adviser trains one Research Analyst to perform at least  10

leases (new business) per month. Then the AFA oversees the RA training a third person to lease 10. The

3rd then trains a fourth with the 2nd watching over, and so on. The VFLO© is fully staffed by the end of

the first month with at least 10 RA's, 2 Senior Analysts, and optionally one Daily Operations Manager

(DOM). Collectively, the staff produces100 leases per month, 1,200 per year at default profit settings,

which earn $2.3 million per year for the VFLO© owner who does not have a job task inside their

Virtual Fleet & Lease Office©. 

Shareholder  net  income  from  funding  leases,  profit  from direct  leasing  like  front  margin,  turbo-

charging  funding,  and  other  revenues  are  defined  in  the  interactive  profit  projection  spreadsheets,

section 10.C below.

This article denotes a highly profitable venture from the beginning with no cost, no competition, no

dependencies, and exponential growth. Even the cost of the ESP technologies and services are included

as a per deal transaction fee. In effect, ESP's no-cost deployment plan gives investors the resources and

revenue to acquire ESP down the road if they so desire.

More important, no-cost, high-income, fast-growth, platforms are easy to sail with unanimous board

approval and support, especially when such assets enhance investors' core capabilities. The end-user

companies are enabled to make full use of consumer, financial, education, and dealer services from an

array of institutions without expense or risk to the ESP (or bank) shareholders. 



Most important, commercial intellectual properties (CIP's) that create commerce at no cost to any party

are recognized as “solution-grade” software by the government and investor communities. CIP's are

plant production properties under rule 5 of the IRS code, therefore CIP's have line-item value on the

ESP balance sheet. Solution-grade, along with “autonomous software” grading, drives the enterprise

value of the ESP securities to astronomical proportions in no time. In this business plan, 80% of the

ESP securities are apportioned to create orthodox, level-yield UVL funding and/or make guarantees of

profitability to attract auto-lease financiers worldwide.



6.    OVERSIGHT & LEASE FUNDING CLEARINGHOUSE

Throughout our careers as principal software engineers and auto-lease program copyright authors, we

worked under the direction of the presidents of the world's largest banks and most successful lessors to

solve problems in the funding chain-of-events. 

Opposite of finance contracts, leases must meet full compliance and bank officer review before the

seller is paid. This process takes several days, involves several people, and requires floorplan, or other

vehicle financing, while the process is going on. If there is an error, as simple as one cent, the contract

has to be returned, revised, and resigned by all parties.

In the case of GECAL, the largest  auto-lessor in  history,  95% of  funding presentations had to  be

returned for this, that, or another error. In the old days, 75% of lease contracts were returned 3-times or

more.  Beside the enormous cost to the lease-lender, which actually raised GECAL's man hour rate by

$1.75 back then, the selling dealers were trapped in a void having issued the title to lender at the DMV,

paid the vehicle off floor, and given the vehicle to the deserving lessee. When the problems ran into the

subsequent month, and/or the residual changed, or the driver left the area and was not available for a

witnessed  re-sign,  losses  outweighed  the  prescribed  profit.  In  some  cases,  lessees  filed  cases  for

misrepresentation and won clear title to the vehicle in court.

The highest level of exacerbation occurred when dealers faked signatures or fraudulently corrected the

errors. When caught, the balance of the contract was due the lessor immediately and usually resulted in

license revocation. 

Many devices have been constructed to abate the indirect lease funding problems over the decades.

Some of those remedies are strictly illegal and do not apply to this proposal,  which we discuss in

section 8 below – impenetrable crime protection layer. Most of those remedies are permanent solutions

to temporary problems, therefore financially unwise, and cause a multitude of permanent problems

down the road. 

Of course, none of the problems with indirect funding exist in the direct leasing arena.

ESP's oversight solution is technical enablement of, and payments to, responsible human overseers

prior to delivery of the leased vehicle. This position has the highest income in the ESP UVL ecosystem

for guaranteeing the sovereignty of each lease. An Auto Financial Adviser is tantamount to a Financial

Adviser in the securities and investment field because private transportation is by far the single-largest

expense in life, business, government, or personal:



For that reason, a grand master certification from Extemplar University is required. An AFA can earn

$1,000's per day and hire subordinates under their license, but they remain responsible for contractual

losses throughout the term of each lease they authorize. They may qualify for surety bonds, but their

obligations are mostly guaranteed by funds or securities held in escrow by a fiduciary.

An additional opportunity for profit is presented to the Auto Financial Adviser in the form of monthly

stipends from the lease payment stream for guaranteeing select lessees can terminate early without a

loss.  

Multilateral payments incurs multilateral responsibilities to every party for every lease they authorize,

but  the  efficiency of  ESP technology makes this  position  secure  to  the  fault  of  dishonor,  lack  of

integrity, or purposeful fraud. 

In  effect,  the  AFA function  guarantees  lender  profit  and  eliminates  the  expense  and  workload  of

multiple compliance officers for a much lower operating cost and no worries.



7. REMARKETING SERVICES, EARLY & SCHEDULED TERMINATION

Full remarketing services through the Virtual Fleet & Lease Offices© are provide to all lenders in the

ESP UVL Platform©. This is our duty (and our right) since ESP guarantees the residual value and/or

funded the lease.

Remarketing lease return vehicles from early and scheduled terminations is a high-profit center when

the  cap  cost  was fair,  the  residual  is  correct,  and the  monthly amortization  is  level-yield.  This  is

harvesting  the  rewards  of  the  plan  enacted  at  inception  of  each  lease.  VFLO©'s  have  retail  and

wholesale channels for vehicle disposal when the lessee elects not to purchase the vehicle. 

• While we do not  allow inequity roll-over  to  a  subsequent  lease,  we do have a  unique and

profitable Deficit Elimination System© described on the Sellers page at Auto Lease Auctions.

• In addition to conventional retail sales and financing, ESP's technology extends vehicle disposal

options, and lender revenue, by exploiting the lease assumption option under law. ESP leases

allow multiple assumptions without joint liability to the preceding driver. Importantly, ESP Tech

enables contractual changes on assumption to fully meet the requirements of the new driver.

• In addition to conventional wholesale disposal options, VFLO©'s have several high-tech lease

promotions for wholesale auction listings like “lease-me” badges and interactive icons where

dealer buyers can plan retail lease payment structures prior to bidding. Continuing fleet & lease

sales services are included.

• The original Auto Lease Auction Listing© reappears in a special “Lease Take Over” category

with the vehicle's historical data attached for shoppers' review.

Exponential portfolio growth ensues while the traditional high cost and worries of off-lease vehicle

marketing are eliminated for the bank and their consumers. 

In effect, the ESP UVL Engine's exhaust becomes its fuel.

http://autoleaseauctions.com/sellers.php


8.  IMPENETRABLE CRIME PROTECTION LAYER

Crimes do not compute. Crimes by buyers, sellers, lenders, and intermediaries are evident in ESP's

numbered procedures. Crime awareness evolves from QCommLogs© and ESP v.Stat© notifications,

originally created to feed back sales statistics, also expose crimes online. Communications and vital

statistics are timestamped and corroborated by ESP's Apache server visit logs, Google Analytics, and

MaxMind  GeoIP.  Further,  public  communications  like  email,  texting,  and  phone  calls  place

perpetrators on the device from where the cybercrime was committed.

Suspicion of an attempted financial  crime in organic sales  material  triggers a mandatory report  to

authorities for an incident report  number to protect the company from legal aggression for several

responsibilities under law. 

The possibilities of credit fraud and ID theft are eliminated by direct-to-the-bank lease applications

with 3XeH encoding. Neither Dealertrack nor Route One are involved. VFLO© employees have zero

access to application or person information, which also eliminates the cost of FACTA compliance.

To eliminate liabilities and provide legal defense against false claims of impropriety, none of our sites

or programs employ cookies, data-miners, tracking, advertisements, or any code that penetrates the

users' computer or its servers.

Program users, including buyers, sellers, dealers, and employees, are provided with corporate email

addresses (POP) and corporate phone service free of charge to protect them from illegal aggression and

interruptions online, at home, and at work.

Ineradicable  data  segregation  is  provided  by  password,  username,  a  unique  employee  number

(nnnn.nnn), an access level attached to the data request, which is also numbered and date-stamped. In

other  words,  a  Research Analyst  can see only information on their  own active accounts;  a  Senior

Analyst can see only data of her RA's and her own accounts; a VFLO© owner can see active account

data from her store and she can enable archived account data only if a registered request has been made

for remarketing by the lessee or vehicle owner. This technology pinpoints computer invasion crimes if

they ever exist. At length, ESP's servers do not contain sensitive information.

Employee theft, including cash, company property, trade-in vehicles, installed equipment, client lists,

corporate IP, taxes, and human capital, is eliminated by an array of technology©, event awareness,

witness corroboration, electronically controlled procedures, and the AFA overseers. People only steal

from their company when they cannot provide for themselves and think they can get away with it.



We will not show you everything in this document:

• At the height of the auto industry crisis in  2006 before news broke to the public, a study

showed an average of $100,000 was lost per year, per dealership to the collusion of submitting

commission  slips  after  issuing  “we  owes”  (WO's)  to  customers,  before  submitting  “repair

orders” (RO's) to the service department. An example of  technology to defeat the popular crime

of  employees extracting unearned commissions on uninstalled equipment is a trigger and lock

whereby the addition of equipment to a buyer's order / lease agreement cannot be produced

without an accompanying service order. 

• Another  example  is  a  complex  event  processor  (CEP)  that  prevents  the  crime  of  arbitrary

taxation in States that charge up-front tax on lease, financing of lease taxes, and/or charge sales-

tax on leased equipment... all offenses that disable trade and contort commerce at every level of

the US ecosystem.

• Crime in the auto business is so prevalent, ESP was forced to develop an income for fighting it

under law. Extemplar University curricula includes externships with full pay for solving and

preventing crime online.  Modern equipment  includes  high-tech  detective devices,  access  to

public information like PACER accounts, and e-filing queues in federal and local court systems.

Most of the money comes from IRS F211 & SEC Whistleblower Awards.  This is a required

course for Virtual Fleet & Lease Office© Owner/Operators.

Overall,  there  is  no  reason  for  employee  theft  at  an  ESP entity.  NetWorkForce™  employees  are

expertly educated, equipped with an EOE lifetime opportunity, and paid far above average income.

Each person sets  their  personal  financial  goals  into  the  system©, which  returns  an  action  plan  to

achieve them. Stall always has a chance for advancement. We also found the opportunity to remain at a

level, or even digress, was more important to more people in search of a calm life.  Every part of their

financial well-being is accounted for including incorporation, income-taxation, SSA deposits, and a

lucrative retirement plan.   All of it is administered by Ex-U, or their  participating University,  who

retains a fiduciary control  throughout their working lifetime. The ESP corporate infrastructure and

Internet framework is a society where people can govern themselves under law with a 2% cost, no

workload, and no worries.

Infallible protection of our servers and commercial intellectual properties, without scare tactics that

ward off  good business and new opportunities,  can be discussed with you at  a later  date  after  an

indication of your interest in ESP's products and services is made. 



Total crime awareness and effective crime prevention are the mass of ESP's crime protection. Reporting

all attempted-crimes at every level, obtaining incident report numbers, and providing forensic evidence:

• freezes stolen assets,

• isolates criminals,

• obligates law enforcement,

• somewhat prevents retaliation for crime fighting,

• feeds the blockchain of official data as required by law,

• protects the company officers and assets from legal aggression by shareholders,

• frees victims to continue working on business financial progress,

• and establishes the victims' right to fight the crimes at a more convenient time.

Ancient council ensures following these procedures self-incarcerates criminals while velocity is gained

for adequate impact in court.  During these times of light, ineffective police protection for business

crimes, and overboard protection of criminals' rights, corporate crime-fighting and asset recovery can

take quite a long time.

ESP crime-fighters have legal latitude not afforded to govenment law enforcement registered under the

UCR. We can,  and do,  make arrests  under  law.  We cannot  prosecute  crimes ourselves,  or  benefit

financially by trying a crime in civil court, but we can sue for damages. This not only starts the chain-

of-events for asset recovery, but also provides the judge's ruling about criminal activity for a direct

relationship with the prosecutors that cannot be ignored by their discretion under law.

On a later date, after we authorize a mutual NDA, we can discuss ESP's open cases in State and federal

courts  if  they  pertain  to  this  platform,  the  auto  lease  industry,  are  categorized  as  weaponized

economics, securities fraud, or publicly-thought-to-be unsolved international crimes.

In the meantime, after several decades of legal system programming, ESP continues work on a hybrid

court system. Last year (2018) we established the Fair Vehicle Leasing Association, a 501c6 business

league corporation - www.fvla.org, in part to regulate financial events in auto lease community as well

as the entire US Economy.

ESP's employment office, accounting, payroll functions, and crime protection will be enhanced for the

direct  leasing  vendors,  serving-dealers,  remote  employees,  and  clients  by  enrollment  in  Ally's

SmartCash® program. Ally's P2P banking applications can not only perform the lockbox functions, but

also provide vital statistics, ET options, and upcoming maintenance info to drivers.

http://www.fvla.org/


9.  BRAND-NEW, OLD-FASHION FUNDING SOURCE FOR ORTHODOX LEASES

ESP is seeking a commercial arrangement and strategic partnership . Together, we have the ability and

several good reasons to provide 80% of ESP corporate securities as collateral for funding of the pre-

owned orthodox leases created by these systems©:

1. Expediency And Unfettered Market Control

2. Lowest Cost Of Funds

3. Freedom To Restore Pre-Owned Orthodox Leasing The Right Way In Due Course

4. Capture The Premium Market Share First

5. Return On Investment is 139% (front profit & monthly income)

6. Rapid Growth of Enterprise Value Spawns More Funding & Dividends

7. Proof of Concept to Successive Investors

8. Provide Guarantees For Residual Values And Profitability

9. Sustain The Pre-Owned Orthodox Lease Industry (forever)

10. Obtain Control And Help The Industry And The US Economy

ESP recognizes and appreciates the need for joint, transparent management of the assets and the funds.

We propose you appoint strategic (Series 6) managers to work with the ESP founders to grow the funds

to the maximum amount in the full view of the stockholders. ESP's 45 th-Year Pro Forma projects 139%

(EBT) ROI from used motor-vehicle leasing alone. Shareholders expect the value of their stock to

escalate rapidly for personal growth and their involvement with the corporation's futures.

ESP's  Business  Plan  (separate  document)  begins  with  the  most  profitable  course  of  conduct,  yet

maintains, and enhances, all optional channels of funding and growth for the future, when ESP funding

is maxed out.



10. INDUSTRY ANALYSIS 2020

A. Indirect vs direct leasing. Why not both?

The history of  direct transportation leasing dates back to 1750 BC.  As you probably know,  indirect

auto-leasing  started  in  1972  at  Security  Pacific  with  provisions  from Jim Aiken  & family,  a.k.a.

Automotive Lease Group.  The main reason for inventing indirect leasing was setting the residual value

at a marketable amount. 

Indirect auto leasing through auto dealerships can be profitable only if  the residual values, vehicle

inspections,  amortization,  terms,  conditions,  early-termination  payoffs,  and  every  party  to  every

transaction are fair, honest, and equitable. Unearned income, improprieties, and unorthodox leases can

only exist in the indirect leasing stadium.

Direct leasing is always doubly profitable – at least. 180° from indirect leasing, direct leases create fair

and abundant profit up front in addition to the lease payment stream; they involve fewer people and

take much less time, which generates massive savings for both lessees and lessors – even if the front

profit is paid out; direct lessors have eminent control of each employee and every transaction from the

beginning and throughout, which is the dominating control factor in the industry; risk is mitigated

100% except for the residual values, which are 100% guaranteed by ESP and RVI. No competition – no

bank anywhere in the USA is practicing direct leasing, and no one is offering UVL in any form.

Ironically, profitable indirect UVL is enabled by the combination of direct, level-yield, orthodox, used-

vehicle  leasing  with  ESP's  essential  education,  services,  and  technologies©.  Only  the  ESP UVL

Platform© can aggregate net profit, consumer savings, and communal benefits:

• elimination of the cost of the 1st year auto devaluation (~32%)

• initial margin (doubling profit)

• substitution of fair monthly use-tax for expensive sales-tax

• elimination of indirect auto leasing costs

• elimination of marketing and merchandising costs

• elimination of program marketing & management costs (of dealers)

• elimination of compliance and funding costs by melding

• switching of the usually high cost of remarketing to VFLO© profit

• mass short-cycle repeat business

• vent for tidal-waves of new-vehicle lease returns

• remote employment & social-economic impact, etc.



B. Orthodox lease meaning and value

Until  1985, all  leases worldwide were an orthodox (“order of the ox”,  Tribe of Ephraim) payment

structure, which contains an equitable residual, a level-yield monthly amortization payment portion,

consistent  monthly lease-charge  payment  portion,  and  use-tax  based on the  monthly payment.  An

orthodox lease is  an annuity-due; down-payments  are not required,  or desired; contractual mileage

allowance meets the driver's needs; a fair amount is charged for over-miles; multiple, full, legal lease

assumptions are allowed; remaining lease-charges are removed on early termination; early and end-of-

term purchase options are for the amortized balance or the residual value with only a small, contractual

processing fee allowed. Orthodox leases enable and encourage trade in the big auto ecosystem.

Unorthodox new vehicle leases began with two models (Holiday Lease) in the mid 1980's as a drastic

measure by domestic manufacturers to combat Asian auto manufacturers' market encroachment with

superior, longer-lasting products and very low import tariffs. Unorthodox leases are unfair to the lessor,

dealer/vendor, the lessee, and the industry economy. 

Unorthodox leases are barely legal under the 2010 Truth in Leasing Disclosure Act, but strictly illegal

under the Truth in Leasing Act of 1976, and all Truth in Lending Laws. Monthly capital cost reduction

(amortization) comes AFTER all interest, tax, and add-on fees have been paid, the residual is too high,

users'  mileage  is  restricted,  early  termination  payoff  amount  is  sum of   the  remaining  payments

including interest, tax, and the taxed-residual-value. Today, for all but a few, unorthodox new-vehicle

leases remain the “norm” and have become “the only” new-auto-lease resource.

Forward-thinkers with historical insight recognize financial inequities in the world's largest consumer

finance business created titanic opportunity for the problem solvers who include a harmonious solution

for those that created the problems.

The Fair Vehicle Leasing Association, fvla.org, a 501c6 leasing league corporation, defines the history

of inordinate leasing, the types, the economic effect, and provides a platform for restoration of good,

fair level-yield leasing in a fun and profitable atmosphere beginning with the ESP UVL plateau. 

C. Whole and most-desirable market analyses

As you already know, auto finance & leasing is the largest consumer finance business in the world. The

amount-finance last year was equal to 8.54% of the entire 2018 US GDP and was greater than the GDP

of 187 of the 195 countries in the world.  By the numbers, candidates for fair used vehicle leasing in the

US are the greatest part of the market. 

http://www.fvla.org/


ESP's POOL©, a direct leasing platform, counts dealers' and auctions' used-cars for sale and the owners

of all 248M registered vehicles on the road today, including originally new-vehicle lessees who are

now driving used vehicles.  Also by the numbers, but known to very few, fair pre-owned orthodox

leasing is by far the most lucrative transaction and simultaneously the absolute lowest consumer cost of

motorized private transportation. 

The best market for POOL© is twice as big as the combined markets for new & used vehicle financing

and  new-vehicle  leasing.  For  practical  application,  ESP divided  the  market  into  two  categories:

competitive sales that disrupt national auto business usually indirect, approximately 19%; and the much

larger “unserved” direct sectors where the Bank has no competition for consumers, leaseable vehicles

or personnel, which is about 79% of the whole. 

We further reduced that attainable market by 50% to abate transactions in States with unfair lease-tax

regulation,  for  undesirable  lessees,  and  to  eliminate  business  on  older,  high-mileage  and  raggedy

vehicles. Applying the 2018 new-vehicle lease ratio of 27% renders a group of 11.5M fully-qualified

POOL© candidates available on a daily basis.

Factoring in variables of the prevailing economy, consumer inequity ratios, available inventory, NVL

market share, most productive lease rate, and current consumer psychology, restoration of pre-owned

orthodox leasing should begin with C-minus to B credit-tier clients on 2010 – 2018 vehicles in above

average condition with 50K or less miles.

ESP systems© actually grade each account with a folder-number and a ready-able-willing (RAW) at

inception and on progression:

The accounts are organized in the WorkQueue© with the most viable (closest to close) at the top, so the

assigned analysts know which accounts to process first as they start their work session. This example is

from a top-level analyst who has permission to manually adjust the RAW and folder classifications.

D. Profit types and projections 

An interactive 45th-Year Projection Spreadsheet is available to investors online. This example is of a

slow start  with 20  remote  Research  Analysts,  4  Senior  Analyst,  and 1 Daily Operations  Manager

producing 200 leases per month for 3 months. The staff doubles as each trains another over 90 days.



The variables include an average cap-cost of $26,899, 3.37% APR cost of funds, and an average lease-

rate  comparable  to  7.52%  APR.  Upper-left  rows  demonstrate  shareholder  (EBT)  of  “A-Leases”,

135.22% ROI:

The next rows down illustrate the turbo-charging effect of using the front profit margin and lease-fees

from direct leasing to fund wholly owned leases, “B-Leases”,  and the combination of A + B leases

which raise the ROI to 137.88%:

The  costs  of  sales  and administration  are  purposely high  and  padded for  conservatism.  The  COS

includes everything from technology© and customer origination to remarketing and repeat-business

portfolio management. All of these variables are adjustable, but they are set to achieve ESP's social-

economic  goals,  which  seem to  align  with  Ally's  social  impact  initiatives.  We  believe  early  and

continuous investment in  human capital will sustain the platform long after we truly retire:



This particular example of a slow ramp-up schedule stops growing at 27-months, then continues with

7,800 remote employees rendering 60,000 premium leases per month. Continuing that way for a total

of 60-months produces $18.6 billion net worth with $12 billion of it  as wholly owned lease-debt-

securities:

These projections do not  include revenue from leasing UVL systems© to other  banks,  leasing the

Showroom Selling Systems© to dealers, or revenue from ESP securities management.

Auto Lease Portfolio Management includes discounting blocks of debt-securities for more cash than

the original cap-cost, then reinvesting the revenue in more preowned auto leases (PAL), which grows

the portfolio at  a phenomenal rate while maintaining monthly income for servicing all  of the sold

accounts. 



In this  example,  we use a  generous discount  rate  equal  to 4.00% APR on a startup $5.6M initial

investment block subjected to 6 rounds of discounting, which regenerates $18,783,805 in 1-year, at

least 335% EBT PV ROI and 395% EBT FV ROI:

Rapid growth enables ESP to liquefy its assets under law, then use our corporate stock as collateral for

more PAL funding in our portfolio management model. $300M is a small amount in the auto finance &

lease industry where consumers spend in excess of $2.4B per day:

Early (PPM) investors own a percentage of a much bigger portfolio without further investment. These

amounts are in addition to equipment (software©) lease income, service fees, and do not include other

PAL funding,  which  may  have  a  cost  per  annum.  This  example  of  initial  portfolio  management

calculation does not include a cost of funds. The leveraged ESP securities are worth quite a bit more

when they exit the warehouse.  



According to  Kiplinger research,  the consistent,  autonomous ROI from direct used vehicle  leasing

alone is probably the best annualized return in the history of  the US Stock Market. ESP requires om

leasing software, providing services, and other revenue streams that drive astronomical stock value.

E. Consumer benefits and savings cause mass short-cycle repeat business

Private  transportation  is  far-and-away  the  single-largest  expense  in  any  individual,  household,  or

business budget. ESP's technologies© take the guesswork out of the initial decision to lease, finance, or

pay cash for each vehicle, and provide equitable flexibility to switch or adjust auto financial plans as

driving needs change.

The ESP PAL System© eliminates the higher costs of private transportation including:

• initial new vehicle devaluation (≈32%)

• down payments and up-front sales-tax

• sales agency: pack, lot financing, overhead, insurance & advertising

• sales staff: commissions, rate markup, mistakes, hassle, and wasted time

• below wholesale trade-in allowances

• trade deficits (inequity) 

• high finance payments (≈293% more than PAL)

• high new-vehicle lease payments (≈219% more than PAL)

• unfair NVL payoff/purchase options, early or end-of-term

• being upside down, inability to trade as needed

• highest cost: maintenance & repairs during the driving term

As never before, consumers are provided with the tools and knowledge to construct their own deals

online from the comfort of their computer console, in their own time-frame; and, they have 24/7 access

to help from sophisticated, unbiased VFLO© analysts. 45 years of records prove an average household

can increase their monthly buying-power by 29% to 31% by converting auto financial equity  and

deficits to use-value-payments.

Moreover,  a  series  of  financially  flexible  auto-transactions  concatenate  $200,000  to  $350,000  in



savings over an average driving lifetime. A car doesn't know how it is being paid for; the use-value is

the same regardless of ownership. The higher costs of maintenance and repairs are also eliminated. The

savings  are  much  better  spent  on  appreciating  assets  like  real  estate,  retirement,  and  business

ownership. This education fits with idealistic economists, green machines, and resource preservation.

The UVL platform is also a solution for about twenty-seven million American drivers who are so

buried in their current car they cannot trade when they want to or need to.  The Deficit Elimination

System© described on the Sellers page at  ALA provides a way to get out without a loss, cost,  or

contingent  liability  under  law  –  regardless  of  the  amount  of  inequity  –  without  cheating  the

lender/lessor. Unlikely in common thinking, but true, DES© provides the overall most profit to the

sellers, remote employees, and the lease-lender.

Equitable private owners and lessees can also also list their vehicles for sale or lease at a fair price on

www.AutoLeaseAuctions.com. Optionally, they can employ the services of the NetWorkForce™ for a

nominal cost. Three induction forms for trades, and 3 forms for sales, are provided on the Seller's page.

Collaboration with licensed dealers,  and their  clientele  happen on a  separate  form-set  that  ensures

account  ownership  and  payment  to  the  sellers'  personnel.  How  much  business  will  spin-off  a

relationship for leasing with www.gatewayclassiccars.com? 

All accounts, regardless of origin or classification, produce a considerable profit for the Platform. Fair,

level-yield, orthodox leases generate a multitude of wholesome transactions in succession. It starts and

ends well for shareholders with the fair and equitable treatment of every account and each time drivers

come around. Only ESP can provide the technical tools and essential services to make it happen.

F. Unprecedented dealer services, 4 new dealer profits

The discontinuations of Ally's pre-owned vehicle SmartLease® and Credit Union Leasing of America's

used-car leasing program puts the used-vehicle leasing industry at ground zero again. Which is good

because dealers have inherent problems with the practical application of used vehicle leasing in the

showroom. 

Another first, worthy dealers can outsource fleet & lease sales tasks for a super high yield, at absolutely

no cost, no work, no risk, and no interruptions to their showroom sales schedule. Used Vehicle Leasing

is the crown-jewel with dual earnings from margin and no-charge-back rate participation. Plus, fair

application of UVL generates nearly 100% short-cycle repeat business for their dealership.

The ultra-high-tech VFLO© platform ensures "electronic dedication" of assigned remote staff to the

http://www.gatewayclassiccars.com/
http://www.AutoLeaseAuctions.com/


contracted  dealership.  VFLO© staff  members  are  paid  flat  commissions  and prices  are  computer-

generated. An external fleet & lease office is logical, more economical, and much more efficient by the

numbers with 24/7 hours of operation, greatly expanded market, purchasing geography, and precision

merchandising that also protects their local sales investment. 

If the car is not on their lot, or the transaction is long-distance, the remote staff always has the time to

locate  dealers'  clients'  dream-cars in specific  colors,  with specific  equipment.  In today's  auto sales

industry,  success  requires  continuous,  concentrated  effort  in  the  retail,  wholesale,  remarketing,

commercial, municipal, and professional arenas. Only the VFLO© salespersons have the dedication,

technology, know-how, and contacts to do so.

A business in itself, the Deficit Elimination System© was invented to convert a significant volume of

dealers' dead-deals into profitable leases. No sales staff member is ever exposed to client information

because lease applications and FACTA compliance is performed electronically, directly with The Bank.

Activity is monitored through a DeskingQueue© where dealers approve every transaction.

Dealers' remote fleet & lease operations can grow to any size. Promoting fleet & pre-owned leasing

generates a large volume of retail  sales from the higher-grade commercial  and professional market

sectors. Dealers may  move an analyst into their dealership or move dealership staff to the  VFLO©. 

In addition as  an option,  dealers  may elect  to  invest  unused profit  in direct,  wholly-owned leases

through ESP's Pre-Owned Orthodox Lease© funding, lock-box, & administration system©. POOL©

amplifies profit and defers taxes while rapidly building net worth. Liquidity can be obtained by using

the lease securities as chattel paper. www.esptech.world/dealers

In addition to a remote supplemental leasing service, Auction dealers can sell vehicles to the new direct

UVL platform for higher prices than average wholesale. All purchases are for presold, pre-approved

lessees. Dealers can earn $1,000 for delivering long-distance leases and gain income for providing

service on the vehicle  during the lease.  The dealer  participation agreement  (DPA) is  located here:

www.esptech.world/dlrreg. At last, ESP has a complete list of products for retail and wholesale dealers

and auctions useful in the indirect UVL arena: www.esptech.world/products. 

G.     Auto lease investors' POOL© Fund control queue and financial attractions

“POOL” stands for pre-owned orthodox lease” in our case which is consistent with our copyright. The

POOL© Fund mechanism is quite different than any other auto-lease financier's program. Think of

portfolios inside a portfolio. 

http://www.esptech.world/products.php
http://www.esptech.world/dlrreg.php
http://www.esptech.world/dealers.php


Warrants

Can we build one for you?

A legitimate reoccurring income you can be proud of. Like a goldmine without a bottom. 

Pre-owned orthodox leasing is  a powerful solution for the economic problems we face today.  The

computer  applications,  ample  inventory,  and  expert  manpower  are  in  place,  which  presents  an

enormous opportunity for orthodox lease lenders.  ESP is liquefying its assets to fund auto leases as a

lender and provide additional residual value insurance to UVL financiers. We want to take part in this

self-perpetuating income for our shareholders, provide financiers with a model lease-clearinghouse,

sustain no-cost lease-program distribution, and be a source for investment in auto-lease bundles.

ESP developed technology to obtain, maintain, sustain, and grow the ideal lease portfolio.  Each of the

financiers have a different description of “ideal”, so we segregated investment by number so each of us

can control the market we invest in at a single rate,  through a single process, one lockbox, utility

collection, protection, minute reporting, remarketing, et cetera:

Unwittingly,  we  created  an  Auto  Lease  Investors  Queue  (and  services)  that  maximizes  return,

minimizes expense, profitably solves the problems created by restructured NVL's, and eliminates the



risk for all types of auto lease financiers.  

In example, Asbury Automotive can invest in only leases of their groups' inventory; Mercedes-Benz

Financial can invest in only their lease-return products; Individuals can invest in only a few vehicles,

which sustains future income for their family; and so on. 

This CIP is particularly useful to ESP shareholders in a quest of national and worldwide investment.

Deeper than that, POOL© investors are unilaterally protected from another financial collapse, which

can easily be caused in a minute by:

◦ Foreign investors' claim of fraudulent residuals and other offenses under the ITT.

◦ A class suit for fraud against any (of  many) NVL lessors for violations of fair lending laws.

◦ Continued ignorance of the tsunamis of  lease-return vehicles flooding the markets.

Conversions of international investors in NVL to guaranteed UVL are warranted under fear the US

Administration will default on the ITT guarantees as they are historically prone to do. 

Any investor who does not recognize the factual revolving of money, wealth, and human capital in the

world's largest consumer finance business is probably not a good member of the future UVL investors'

society.

G. Profound positive affects on the US economy

According to the US Department of Commerce, auto sales and leasing drives the US economy. US auto

loans and leases are the largest consumer finance business in the world equal to 8.54% of the USA

GDP. All but one State derives most of its taxes from automotive sales, finance and leasing. The auto

industry is also the largest employer in the USA. For every manufacturer employee, at least six more

are employed by vendors. Franchised auto dealerships are the nations  seventeenth-largest employers

by themselves.

Every  USA economic  recovery  in  history  starting  with  the  great  depression  has  been  lead  by

automotive sales, which enables manufacturing, stable employment, and mass financing. Conversely

and unfortunately,  several economic crises and hundreds of top-level bankruptcies are the result  of

financial misconduct, worldwide fraud, and consumer deception in the auto industry.

Although  obscured  and seldom mentioned,  heterodox  new-vehicle  leases  with  errant  amortization,

deviated  termination  policies,  and  elevated  residual  values,  are  a  major  cause  of  the  prevailing

economic  conditions  – and an impeding auto-industry crisis.  Contrived new-vehicle  leases  disable



trade, waste natural & human resources, and preclude an economic recovery at any level of society.

While few people know as much about  the industry as the principal software engineers,  everyone

recognizes practical application of pre-owned orthodox auto leasing as their only solution.

A solution is not patch, a bailout, a loan, a trick, or a stimulus. A solution is an immediate cure and

future protection for all parties to a problematic chain of events, as well as a provider of retribution for

the historic damages. A solution is 100% encompassing and comes overnight. There is only one real

solution. It is self-protected. It takes no time of ours to incorporate, nor any time after incorporation to

run it. A true solution requires no legislature or permission to implement. When the problem is financial

like this, the solution cannot cost anything. A good solution has the added benefit of a degree of success

above solving the problem. A great solution is defined by that degree of added benefit.

Ancient council predicted the rules of nature, law, and financial relativity would automatically create a

harmonious solution for any and all economic iniquities in a free country.  Harmony is requisite in this

situation  because dismantling  or  disrupting the NVL stack  would  cause immediate  and permanent

economic disaster.

Doing the math, if only 13% of North American drivers converted their current vehicle financing, new-

vehicle lease, or auto-ownership to an orthodox pre-owned auto lease, the global financial crisis would

end overnight and the national debt would be paid off in about five years.

Those  who  invoke  this  real  solution  in  the  world's  largest  consumer  finance  business  will  enjoy

phenomenal income and sustained wealth. They will be responsible for saving many lives, businesses,

and governments. Under the surface they will control and protect the USA and global economies on

this front.

The ESP UVL Platform© provides viable solutions for education and FDIC Banks while systematically

eliminating economic offensive entities. 



11. SUMMARY, STRUCTURES, AND STATUS

Used  Vehicle  Leasing  is  a  multi-billion-dollar  per  year  industry  that  solves  multi-trillion-dollar

problems in the US economy just by its harmonious, practical application. 

ESP's UVL Systems© are up-and-running, ready for use by all parties of the auto ecosystem. They can

be accessed on any device, any operating system, except some back-end (AMP©) functions require

Internet Explorer 11 on a PC for security purposes. Some in-flight feedback is required for perfection

of a few newer modules including electronic vehicle conversions and innovation.

ESP corporate structures, holdings, and its securities are in place under law and ready for review. 

ESP documentation  is  ready,  including  leases,  EULA's,  operator  manuals,  and  proposed  business

contracts between banks,  employees, dealers, clients, investors, et al. 

ESP has a staff of 10 Research Analysts, 2 Senior Analysts, and one Daily Operations Manager who are

ready, trained, willing, and able to begin leasing immediately. They are also a machine to generate any

number of NetWorkForce™ staff members for our shareholders.

Extemplar University, Inc. and the Fair Vehicle Leasing Association, Inc. provide higher-education and

lawful regulation for all parties.  ESP's curricula is modular & portable so multiple universities can be

upfitted  for  dispersing  the  knowledge,  which  is  probably also the  best  form of  marketing  for  the

graduates.

The ESP deployment module grows assets and business to any scale without any cost to the lease-

lenders.  There is  no initial  investment  therefore  there  is  no break-point  –  it  is  a  purely profitable

platform that multiplies wealth from the first day of operations.

The market for UVL is enormously expanded. Acquisition of high-yield segments is wholly facilitated

by precision, planned-response merchandising materials and seek and sell campaigns, which have no

cost to the company or the operating platform. Note: 40% market size reduction caused by CoV.

SmartAuction® is the primary source for preferred lease inventory with electronic access to all vehicles

in  the  Americas  and first-rights  to  tidal  waves  of  off-lease  vehicles  as  they arrive.  ESP's  auction

marketing products and services enable scalable growth and dealer control within the wholesale arena.

An  indelible  layer  of  protection  against  crime  and  impropriety  for  all  parties  online  and  off  is

incorporated. In addition, fighting corporate crime online and in court has become a safe and profitable

business. 



ESP's Accounting, Employment, and Payroll Office, which has multiple advantages over traditional

auto  dealer  practices,  will  be  an enhancement  to  any future  auto-lease  financier  and every bank's

commercial lending division.

About $8 billion of Pre-Owned Orthodox Lease© funding revenue is available by leveraging ESP's

corporate securities. ESP equity is also used to guarantee ROI for Lessors. ESP's 43rd Year Prospectus

including an automated PPM with IR tools are provided as a starting point. 

We propose an online meeting to discuss options for implementing this program. Please contact us at

your earliest convenience via email: corp@esptech.world or phone 317 663-9000 ET or 408 300-5900

PT.

ESP Technologies World Corporation
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